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Strategic acquisitions

Historically, MPS Ltd was known for identifying distressed assets available at attractive valuations, acquiring them,
and revitalizing their operations through integration, efficiency improvements, and cost rationalization. However,
since 2022, MPS Ltd has broadened its lens to include well-managed, high-growth companies. A key driver behind
this change has been the company’s increasing focus on future-ready businesses. MPS now classifies acquisition
targets as either “core” or “non-core” based on their alignment with emerging technologies, especially artificial
intelligence (Al).

Facilitating value via MPS Labs

MPS Labs' innovations have resulted in tremendous efficiency gains in specific implementation areas. The
business's cutting-edge Al capabilities are creating new revenue streams in high-growth areas including content
creation, real-time translation, accessibility, and intelligent language editing. MPS and its clients share the benefits
of Al integration, which has enabled profitable development across company segments.

Notable industry shift

The educational publishing and elearning industries are undergoing a significant and irreversible digital shift.
Traditional printed resources, such as textbooks and physical learning modules, are quickly being replaced by
digital-first formats. With attention spans shrinking and learner expectations evolving, companies that can deliver
personalized, scalable, and accessible solutions are best positioned to lead. Companies like MPS Ltd. stand to gain
a great deal in this setting based on their capacity to optimise learning solutions, platform delivery, and content
solutions.

OUTLOOK & VALUATION
Factoring the various positive triggers for the stock in the medium to long term, we expect revenue at Rs.1194.2
cr, EBITDA at Rs.364.2 cr at an EBITDA margin of 30.5% and Adjusted PAT of Rs.256.8 cr. Given the strong revenue
and margin outlook, we estimate FY28E EPS at Rs.150.1, and assign a PE multiple of 24x to arrive at a target price
of Rs.3603, which is an upside of ~36.8% from its last traded price of Rs.2646. We initiate coverage for MPS Ltd.
with a BUY rating, over an investment horizon of 24-30 months.

Revenue EBITDA EBITDA PAT NPM A-EPS P/E P/S P/B

(Rs. Cr) (Rs.Cr) Margin (%) (Rs. Cr) (%) (Rs.) (x) (x) (x)

FY25 726.9 210.9 29.0% 143.0 19.7% 83.6 31.7 6.2 9.5
FY26 E 865.0 252.6 29.2% 176.0 20.3% 102.9 25.7 5.2 9.1
FY27 E 1,020.7 302.1 29.6% 211.7 20.7% 123.8 21.4 4.4 8.4
FY28 E 1,194.2 364.2 30.5% 256.8 21.5% 150.1 17.6 3.8 7.3

Please refer to the disclosure on last page 2
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COMPANY OVERVIEW

MPS Ltd. is a leading global provider of content, platform, and eLearning solutions for the education, corporate learning, and research markets. Originally
established as part of Macmillan Limited in 1970, MPS has transformed into a technology-forward company operating across three synergistic business
segments: Content Solutions, Platform Solutions, and eLearning Solutions. The company’s mission is to “make learning accessible to all” by delivering
smarter, Al-enabled learning experiences across digital mediums. MPS operates 15 delivery centers across three continents and employs over 3,000
professionals. Its client base includes over 750 marquee customers, supported by strong relationships built over two decades on average. The company
aims to become large and impactful, thereby enabling the world to learn more effectively. The objective of MPS is to become the key provider in their
markets by utilizing the latest technological innovations to effectively facilitate experiential learning.

MPS's "Going Gestalt" Growth Strategy — Vision 2027

Al-Ready Acquisitions

CAPI >A
Prioritize Al-capable growth assets
Tailored Customer Acquisition >‘
Targeted approach for industry verticals
Al Investment @ N
7
Develop Al-powered solutions
Strategic STAR Expansion ¥
e ke — A
Maximize value from key clients
Tailored strategies for market segments
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MPS LTD — KEY TIMELINES AND STRATEGIC ACQUISITIONS OVER THE YEARS
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production and content subsc.r|pt|on and and performance
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MPS LTD.

BUSINESS OVERVIEW

L oven L ronn

Business offerings

Key Solutions

Revenue Share (%)

Value Proposition

MPS offers comprehensive
End-to-End content solutions.
The company serves clients in
education, science, and
intellectual fields.

* Authoring, Development &
Design

* Rights and Permissions

* Making client’s content
more accessible

« Digital first Workflows

* Transforming traditional
content to digital

53%

Speed and efficiency

Source: Company Presentation
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Configurable Saas solutions
across content lifecycle. MPS
generates 90% of its revenue
from licensing fees.

* Submission, Peer Review,
& Workflow

* Hosting & identity
Management

* Insights and Analytics

* Customer Service & Order
Management

29%

Innovation and agility

High-Impact learing and
performance support solutions.
It serves more than 200
Fortune 500 companies.

* Custom elLearing

* Siuations &
AR/VR/XR

+ Gamification

* Training Delivery

* Ready to implement
learning platforms

18%

Differentiation and global
delivery
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INVESTMENT RATIONALE (1/3)

Strategic acquisitions

MPS Ltd has significantly evolved its acquisition strategy in recent years, reflecting a forward-looking approach aligned with technological
transformation and market scalability.

Historically, the company was known for identifying distressed assets available at attractive valuations, acquiring them, and revitalizing their
operations through integration, efficiency improvements, and cost rationalization. This value-driven model positioned MPS as a disciplined and
opportunistic acquirer.

However, since 2022, there has been a notable strategic pivot. MPS Ltd has broadened its lens to include well-managed, high-growth companies —
even those commanding premium valuations. This marks a shift from a purely opportunistic strategy to a more hybrid acquisition approach —
blending value buys with strategic, long-term growth bets.

- - o O O . . . e . o

~

/7 “ STAR Account Strategy: Scaling Strategic >
A key driver behind this change has been the company’s increasing focus on / Partnerships \
future-ready businesses. MPS now classifies acquisition targets as either
“core” or “non-core” based on their alignment with emerging technologies,
especially artificial intelligence (Al). Companies building or adopting Al
capabilities are prioritized as core to MPS'’s long-term vision. This deliberate
emphasis on Al and future-readiness is central to MPS’s ambition of building
a technology-forward portfolio. It reflects a proactive stance to not just
adapt to change but to stay ahead of disruption.

< MPS’s STAR account strategy is centered
on building  high-value, long-term
partnerships with customers based on
three key criteria's: business scale, growth
potential, and strategic alignment.

Rl
0.0

This approach has already yielded strong
results, including better revenue quality,
volume growth, and diversification in lines
of business.

Going forward, MPS is expected to continue its refined acquisition strategy
— focusing on growth assets with advanced tech capabilities, particularly
those involved in Al, workflow automation, data analytics, and platform-
based business models.

“* With plans to scale this initiative across all
business segments by CY27, MPS
anticipates expanding from 4-5 to 7-8

\ business lines per STAR customer, thereby,

N unlocking significant value. P

N e e e e o e e o o o -

June 24, 2025 6

— e o o o o . . . o -

|
|
|
|
|
|
|
|
|
|
|
|
|
\

~

/



Y .ohil JlHa 900 MPS LTD.

ACTIONABLE KNOWLEDGE

INVESTMENT RATIONALE (2/3)

Facilitating value via MPS Labs

-~ ~
/ What is MPS Labs?
The mission of MPS Labs has significantly pivoted from merely being a productivity driver to also being a \

revenue generator for the company. In FY26, MPS intends to launch a dedicated Data and Al practice within
MPS Labs that will operate as a profit centre and go to market as an independent entity, delivering
specialised Data and Al solutions.

MPS Labs is the company's R&D
and innovation hub, originally
developed to boost internal
efficiency and future-proof the

From a productivity and operational standpoint, MPS Labs' innovations have resulted in tremendous . .
company's operations.

efficiency gains in specific implementation areas. The business's cutting-edge Al capabilities are creating
new revenue streams in high-growth areas including content creation, real-time translation, accessibility,
and intelligent language editing. For example, a large education organisation chose MPS as its principal
translation partner because of its Al-powered workflows, which drastically cut costs and increase
turnaround times.

It uses modern technologies, such
as Al/ML/NLP (Natural Language
Processing) and cloud-based
solutions, to provide strong and |

\ scalable offerings. /
MPS and its clients share the benefits of Al integration, which has enabled profitable development across S o - - g_ —_————

company segments.

g EEm - o o o S o
- O . S S . . .

Notable industry shift

The global educational publishing market was valued at USD 17.20 billion in 2023 and is expected to increase at a CAGR of 17.2% reaching USD
54.19 billion by 2030. The educational publishing and eLearning industries are undergoing a significant and irreversible digital shift. Traditional
printed resources, such as textbooks and physical learning modules, are quickly being replaced by digital-first formats. The COVID-19
pandemic expedited this trend substantially, forcing educational institutions and businesses around the world to adopt large-scale online models.
With attention spans shrinking and learner expectations evolving, companies that can deliver personalized, scalable, and accessible solutions are
best positioned to lead.

Companies like MPS Ltd. stand to gain a great deal in this setting based on their capacity to optimise learning solutions, platform delivery, and

content solutions. With its integrated services and tech-forward strategy, MPS is strategically positioned to take advantage of the next decade of
growth in digital education.

June 24, 2025 7
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INVESTMENT RATIONALE (3/3)

Robust business outlook
Geographic Diversification

MPS Ltd. stands at a pivotal growth inflection point, backed by a decade

of disciplined execution, a debt-free balance sheet, and a clearly FY25

defined dual-engine growth strategy. With its Vision CY27, the company

aims to triple its topline to Rs.15Bn by FY28, led by strong organic

growth (14-15% CAGR) and strategic inorganic expansion through high-

potential acquisitions.

FY24

Segment-level momentum—platform solutions (18.7%, 3-year CAGR)
and elearning (16.7%, 3-year CAGR)—combined with operational
excellence in content solutions, provides a well-diversified and
synergistic business mix. The platform solutions business almost
doubled in 3 years, posting the highest CAGR driven by SaaS-based = North America « UK/Europe = Rest of the World
offerings. MPS has evolved from value-driven acquisitions to a hybrid
strategy, targeting both distressed and well-managed scalable assets
(E.g.: AJE, Liberate Group), accelerating margin improvement and time-
to-value. With advanced investments in Al/ML via MPS Labs, and a
growing base of high-value STAR accounts, MPS is structurally
positioned to deliver sustained value creation.

Business Progression in FY25 (cr.)

Client Concentration - STAR account focus

”,
- 57%
Top 15 contribution - e °%v,
L 48%
Top 10 contribution - "
7 34%
Top 5 contribution W 36% Q1FY25 Q2FY25 Q3FY25 Q4FY25

% FY24 EFY25 B Content i Platform = E-learning
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INCOME STATEMENT (Rs. Cr.)
Y/E Mar. FY25
Revenue 727
Raw Material Cost 0
Employee Cost 328
Other Expenses 188
EBITDA 211
EBITDA Margin (%) 29.0%
Depreciation 27
EBIT 183
EBIT Margin (%) 25.2%
Finance Costs 1
Other Income 13
Profit before Tax 201
Tax Expense 52
Net Profit 143
Net Margin (%) 19.7%
EPS 83.6

Source: Company, Sushil Finance Research
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MPS LTD.

BALANCE SHEET (Rs. Cr.)
Y/E Mar. FY25
PP&E (incl. CWIP) 22
Right of Use Assets / Investment Property 5
Other Intangible assets 72
Goodwill 244
Other non-current assets 40
Other financial asset investments 21
Inventories -
Trade Receivables 117
Cash and Bank Balances 84
Other Current Assets 89
Total Assets 695
Equity Share Capital 17
Reserves & Surplus 461

Borrowings (LT) -

Other Non-Current Liabilities 64
Trade Payables 25
Other Financial Liabilities 14
Non current liability 3
Other Current Tax Liab & Provisions 110
Total Liabilities 695

Source: Company, Sushil Finance Research
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MPS LTD.

CASH FLOW STATEMENT (Rs. Cr.)
Y/E Mar. FY25
PBT 201
Depreciation 27
Interest 1
CFO before Working Cap chg 229

Chg in Inventories -

Chg in Trade Receivables (14)
Chg in Trade Payables 1
Chg in Current Assets & Liabilities (73)
Income Taxes Paid (52)
Other Adjustments 9
Cash Flow from Operations 101
Interest Paid (2)
Dividend Paid (153)
Other Adjustments 14
Cash Flow from Financing (140)
Capital Expenditure (28)
Other Adjustments 23
Cash Flow from Investing (6)
Opening Cash 108
Total Cash Flow (45)
Closing Cash 63

Source: Company, Sushil Finance Research
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MPS LTD.

FINANCIAL RATIO STATEMENT

Y/E Mar. FY25
Growth (%)

Revenue 33.3%
EBITDA 24.1%
Net Profit 20.4%
Profitability (%)

EBITDA Margin 29.0%
Net Profit Margin 19.7%

Per Share Data (Rs.)

EPS 83.6
BVPS 279.7
CEPS 99.6
Valuation (x)

P/E 31.7
P/BV 9.5
EV/EBITDA 21.1
P/Sales 6.2

Source: Company, Sushil Finance Research
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BUSINESS OVERVIEW: FINANCIALS
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KEY METRICS AND MARKET INFORMATION

MPS LTD.
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Rating Scale : This is a guide to the rating system used by our Institutional Research Team. Our rating system comprises of three rating categories.

Total Expected Return Matrix (Rating and Return) BUY : Over12% HOLD : -12% to 12% SELL : Below -12%

Disclaimer & Disclosures

https://www.sushilfinance.com/Disclaimer/research

https://www.sushilfinance.com/InvestorGrievances/researchanalystinvestorgrievancecell

This report has been furnished to you for your general information only and should not be reproduced, re-circulated, published in any media, website or otherwise, in any form or manner, in part or as a whole, without the
express consent in writing of Sushil Financial Services Private Limited. This Research Report is meant solely for use by the original recipient to whom it is sent and is not for circulation. Any unauthorized use, disclosure or
public dissemination or copying of information (either whole or partial) contained herein is prohibited.

This Report does not constitute a personal recommendation or take into account the particular investment objectives, financial situations, or needs of individual clients. The recommendations, if any, made herein are
expression of views and/or opinions and should not be deemed or construed to be neither advice/offer for the purpose of purchase or sale of any securities mentioned herein. Past performance is not a guide for future
performance, future returns are not guaranteed. Opinions expressed herein are subject to change without notice. Investor should rely on information/data arising out of their own investigations. The Sushil Equity Universe is
marked as # and the fundamental reports are marked as ##.

Investors are advised to seek independent professional advice and arrive at an informed trading/investment decision before executing any trades or making any investments. The price and value of the investments referred
to in this material and the income from them may go down as well as up, and investor may realize losses on any investments. This Report has been prepared on the basis of publicly available information, internally developed
data and other sources believed by us to be reliable. A graph of daily closing prices of securities is available at www.nseindia.com, www.bseindia.com Research Analyst views on Subject Company may vary based on
Fundamental and Technical Research. Sushil Financial Services Private Limited or its directors, employees, affiliates or representatives do not assume any responsibility for, or warrant the accuracy, completeness, adequacy
and reliability of such information / opinions / views. None of the directors, employees, affiliates or representatives of company shall be liable for any direct, indirect, special, incidental, consequential, punitive or exemplary
damages/loss etc whatsoever from the information/opinions/views contained in this Report and investors are requested to use the information contained at their risk.

Sushil Financial Services Private Limited (SFSPL) and its connected companies, and their respective Directors, Officers and employees or their relative, may have a long or short position in the subject companies mentioned in
the report and it may not be construed as potential conflict of interest with respect to any recommendation and related information and opinions. Reports based on technical and derivative analysis centre on studying charts
company’s price movement, outstanding positions and trading volume, as opposed to focusing on a company’s fundamentals and, as such, may not match with a report on a company’s fundamental analysis. SFPSL has
different business segments/Divisions with independent research and maintains arm’s length distance catering to different set of customers having various objectives, risk profiles, investment horizon, etc. and therefore may
at times have different contrary views on stocks sector and markets. Research Report may differ between SFSPL’s RAs on account of differences in research methodology, personal judgment and difference in time horizons for
which recommendations are made. User should keep this risk in mind and not hold - SFSPL, its employees and associates responsible for any losses, damages of any type whatsoever.

This Report is not intended to be a complete statement or summary of the securities, market or developments referred to in this document. SFSPL or its affiliates or employees are under no obligation to update the
information. SFSPL or its affiliates or employees shall not be in any way responsible and liable for any loss or damage that may arise to any person from any inadvertent error in the information contained in this report.

SFSPL or its affiliates and/or its employees/its associates or his relative does not have financial interest in the subject companies. SFSPL or its affiliates and/ or its employees/its associates or his relative may or may not have
beneficial ownership of one per cent or more securities of the subject company, at the end of the month immediately preceding the date of publication of the research report. SFSPL/its Associates/ Research Analyst have not
received any compensation from the subject company in the past twelve months. Further the subject company is/was not a client during twelve months preceding the date of distribution of the research report and the types
of services provided. SFSPL or its research analyst has not served as an officer, director or employee of the subject company. SFSPL or its affiliates and/or its research analysts have not been engaged in market making activity
for the subject company. SFSPL or its associates or its Research Analyst have not received any compensation or other benefits from the subject companies or third party in connection with the research report. SFSPL/its
Associates/ Research Analyst/ his Relatives not have any other material conflict of interest at the time of publication of the research report.

SFSPL/its Associates/ Research Analyst have not managed or co-managed public offering of securities, have not received compensation for investment banking or merchant banking or brokerage services, have not received
any compensation for product or services other than investment banking or merchant banking or brokerage services from the subject companies in the last twelve months. There is no material disciplinary action that been
taken by any regulatory authority impacting equity research analysis activities.

Research Disclaimer: Registration granted by SEBI and certification from NISM in no way guarantee performance of the intermediary or provide any assurance of returns to investors. Investment in securities market are
subject to market risks. Read all the related documents carefully before investing.

Sushil Financial Services Private Limited Analyst Stock Ownership No
Member : BSE / NSE - SEBI Regn. No. INZ000165135 Stock Recommended to Clients Yes
Research Analyst — SEBI Registration No. INHO00000867 Remuneration/Benefits received from company in 12 months No

Compliance officer / Grievance Officer : Mr. Suresh Nemani — Phone : +91 22-40935000 | Merchant Banking Market Making activities / projects No
Email : suresh.nemani@sushilfinance.com | Grievance Email - compliance@sushilfinance.com Sushil Financial Services Pvt. Ltd and Group Companies Holding No
Regd. Office : 12, Homiji Street, Fort, Mumbai 400 001. Sushil Financial Services Pvt. Ltd and Group Directors Holding No

Phone: +91 22 40936000 Fax: +91 22 22665758 | Email : info@sushilfinance.com Broking Relationship with the company covered No
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